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Svitzer, among the world’s
largest harbour towage ser-
vices company, sees im-
mense opportunities in In-
dia, its Chief Executive
O�cer Kasper Friis Nilaus
said on Thursday after sign-
ing a letter of intent with
Cochin Shipyard (CSL) for
manufacture of new design
electric tugboats.

“We are at the forefront of
decarbonisation in the
towage industry. We see im-
mense opportunity to bring
our knowledge to the Indian
market and become a part of
India’s green transition pro-
gramme,” Nilaus said.

WIDER VISION 

The collaboration comes in
the backdrop of govern-
ment’s drive to strengthen
shipbuilding in India and
aligns with its wider vision
to replace diesel powered

tugs with cleaner
alternatives.

Under the letter of intent,
the two companies will col-
laborate on manufacturing
new generation electric tugs
o�ered under TRAnsverse
tugs brand name.

“This collaboration will
showcase CSL’s world-class
capabilities, deepen local
supply chains and accelerate
the availability of green high-
performance tugboats for
ports at home and abroad,”
said company’s chairman

and managing director
Madhu S Nair

Currently, Svitzer
provides towage services at
Pipavav port and is also keen
to participate in green tug
projects at other Indian
ports. “Svitzer routinely en-
gages with port authorities
across India,” Nilaus said. He
declined to comment on on-
going tenders.

The Deendayal Port Au-
thority which operates the
Kandla port has placed an or-
der for battery-powered tug-

boats. Jawaharlal Nehru Port
Authority, Paradip port and
VOC Port Tuticorin have
also initiated steps to pro-
cure electric tugs.

Globally, Svitzer operates
446 vessels across 143 ports,
40 terminals and 30 coun-
tries. Svitzer is a privately-
owned company of A P
Moller Holding of Denmark.
It was a part of Maersk for
over four decades and spun
o� in a demerger exercise in
2024. 

In 2024 Svitzer reported a
revenue of $ 916.5 million.
Nilaus said Svitzer has el-
even TRAnsverse tugs on or-
der and three in operations
in ports in Australia and the
Netherlands. The company
said electric tugs represent a
small but growing share —
one full operating electric
tug is operating in Sweden
and Denmark. 

“We have several tugs with
hybrid diesel-electric power
in other markets,” Nilaus
said.

Aneesh Phadnis
Mumbai We see immense

opportunity to bring
our knowledge to the
Indian market and
become a part of
India’s green
transition programme
KASPER FRIIS NILAUS 

Chief Executive O�icer, Svitzer

We see opportunities in India’s green 
tugboats programme: Svitzer CEO
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City Union Bank secures
$50 m financing from IFC

Chennai: Private sector bank
City Union Bank (CUB) has
secured $50 million
commitment from
International Finance
Corporation (IFC), a member
of the World Bank Group. The
financing is aimed at
supporting micro small and
medium enterprises (MSMEs)
in transitioning to
energy-e�cient and
cost-e�ective solutions.
Kamakodi N, Managing
Director and Chief Executive
O�cer of CUB said that the
main utilisation of the funds
will be for new onward lending
and refinancing of solar
power-related loans for
MSMEs. “We have had a
significant growth in solar
power lending in the last four
to six quarters,” he said. Wind
energy is another area where
there is demand among
MSMEs. We have lent around
₹500 crore in aggregate
towards solar in the last
four-five quarters, he said. “We
are now stepping towards
green financing to support our
country in achieving
sustainable growth,” he added.
OUR BUREAU

Narayana Health has ac-
quired a 100 per cent stake in
UK-based Practice Plus
Group Hospitals for £188.78
million, marking its entry
into the British healthcare
market.

The Bengaluru-based hos-
pital chain had been eyeing
UK expansion and was previ-
ously reported to be in talks
to acquire a controlling stake
in Spire Healthcare Group
Plc, the country’s largest
private healthcare player by
revenue. 

The company eventually
finalised the acquisition of
Practice Plus Group, pur-
chasing 60,001 equity shares
at £3,146.29 per share (face
value £0.02 each). This
marks Narayana Health’s
second international expan-
sion after establishing

Health City Cayman Islands
in the Caribbean.

£250M TURNOVER

Practice Plus Group oper-
ates a network of 16 health-
care facilities across the UK,
including seven hospitals,
three surgical centres, two
urgent treatment centres,
three musculoskeletal/dia-
gnostic centres, and one

ophthalmology centre, with
a combined capacity of 330
beds. The group performs
approximately 80,000 sur-
geries annually and recorded
an estimated turnover of
£250 million in FY25 (year
ended September 2025).

Through this acquisition,
Narayana Health gains ac-
cess to the UK healthcare
market, where demand for

surgeries, particularly in the
private sector, is projected to
grow significantly in the
coming years as the National
Health Service (NHS) faces
capacity constraints.

ALIGNED MISSIONS 

Dr Devi Prasad Shetty,
Founder and Chairman of
Narayana Health, said the ac-
quisition aligns with both or-
ganisations’ missions to
make quality healthcare ac-
cessible beyond the
premium private healthcare
segment. 

“Like Narayana Health,
Practice Plus Group recog-
nised that the majority of pa-
tients struggle to access
healthcare, while only a
minority can a�ord costly
private treatment. We have
both been working to serve
patients in between and o�er
more accessible private
healthcare options,” he
stated.

Narayana Health enters UK
with takeover of Practice Plus 
AFFORDABLE CARE. Hospital chain eyeing UK’s expanding private healthcare demand 

Our Bureau
Bengaluru

HEALTHCARE MARKET ACCESS. Dr Devi Prasad Shetty,
Chairman, Narayana Health 

Adani Power’s ultra-super-
critical 1600 MW Godda
Thermal Power Plant in
Jharkhand — currently ex-
porting all its electricity to
Bangladesh — is slated for
integration with India’s na-
tional power grid by Decem-
ber 2025. 

This key milestone will en-
able the plant to participate
in India’s electricity market
under specific conditions.

“We are expecting that it
(Godda power plant) will get
connected by December
2025. If there is persistent no
scheduling from Bangladesh
because of lack of demand or
if there is a payment default
under the PPA (power pur-
chase agreement) we have
been allowed to sell power to
the Indian grid,” SB Khyalia,
CEO, Adani Power Limited,
told investors during an
earnings call on Thursday.

The Godda plant was ini-
tially commissioned as In-
dia’s first private sector

thermal plant dedicated for
cross-border power export. 

The first 800 MW unit of
the plant was commissioned
on April 6, 2023 and the
second 800 MW unit of the
plant was commissioned on
June 26, 2023. 

ARREAR PAYMENT 

Under a 25-year PPA with
Bangladesh, the plant was hit
by payment arrears exceed-
ing $500 million from
Bangladesh’s power utility.
In August 2024, the Indian
government amended the
rules allowing Adani Power
to sell power from Godda in
the Indian market.

Adani Power on Thursday
said that most of the out-
standing dues have been paid

by Bangladesh and only half a
month of payment is cur-
rently due. The company
also said that the plant load
factor (PLF) of Godda plant
was much better than the av-
erage PLF of thermal plants
in the country. 

Pointing out that the PLF
for Godda stood at 72 per
cent during the second
quarter of the current finan-
cial year, Khyalia said, “PLF
of Godda is much better than
the Indian grid because the
PLF of most of the thermal
power projects in Indian grid
is between 60-65 per cent.”

Pointing out that the com-
pany was in various stages of
bid submission for 22,000
MW of thermal power, Khy-
alia said that the company is
expecting to bag the 3,200
MW thermal power project
in Assam. 

“The bids have been con-
cluded and we are the L1
party there. The approval of
the commission is also re-
ceived so we hope that we
should have a positive com-
munication shortly,” he ad-
ded. 

Avinash Nair
Ahmedabad

Godda plant to be connected to
Indian grid by Dec: Adani Power

LT Foods Ltd shares traded at
₹419.30 on the National Stock
Exchange (NSE) as of 12:05pm
on Friday, up 0.52 per cent from
the previous close of ₹417.15. 

The stock opened higher at
₹429.80 and touched an intraday
high of ₹431 before retreating to
a low of ₹408.20, reflecting volat-
ility following the company’s
quarterly results announce-
ment. 

The global FMCG company
reported unaudited consolid-
ated results for the quarter and
half year ended September 30,
2025, on Thursday. 

Total revenue for Q2 FY26
reached ₹2,772 crore, marking a
30 per cent year-on-year in-

crease, while EBITDA grew 24
per cent to ₹316 crore and profit
after tax (PAT)rose 9 per cent to
₹164 crore. 

REVENUE SURGE

For the first half of FY26, the
company reported revenue of
₹5,273 crore, up 25 per cent year-
on-year, with EBITDA growing
20 per cent to ₹619 crore. 

However, profit margins
showed compression, with
EBITDA margin decreasing by
60 basis points to 11.4 per cent in
Q2 and PAT margin declining by
120 basis points to 5.9 per cent. 

The company’s basmati and
other specialty rice business
grew 24 per cent in H1 FY26,
while its organic segment expan-
ded 26 per cent year-on-year. 

Management attributed the
performance to strategic brand
investments and growing con-
sumer demand across key mar-
kets. 

Trading activity remained ro-
bust with 10.29 lakh shares chan-
ging hands, valued at ₹43.10
crore. 

The stock’s 52-week high
stands at ₹518.55, recorded on
July 17, 2025, while the 52-week
low was ₹288.25 on April 7, 2025. 

Anupama Ghosh
Mumbai

LT Foods shares fluctuate on Q2 results

Godrej Consumer Products
Limited (GCPL) reported a
low single digit revenue rise
on an underlying volume
growth of 3 per cent in Q2 of
FY26, with the company say-
ing demand was a�ected by
short-term disruptions by
the transition to the new
Goods and Services Tax
(GST) regime.

The company said it ex-
pected demand to normalise
in the coming months “as
trade channels return to
normal”.

Consolidated revenue in
the September quarter rose 4
per cent on year to ₹3,825
crore. 

However, net profit
dipped 6.5 per cent to ₹459
crore due to fall in other in-
come, rise in expenses and
one-o� litigation-related
costs. The company also an-
nounced the acquisition of
men’s grooming brand
‘Muuchstac’ via slump sale
from Trilogy Solutions
Private for ₹449 crore.

The company’s EBITDA
margin stood at 19.3 per
cent. 

Despite the headwinds
from the GST transition and
continued macroeconomic
challenges in Indonesia, the
quarter was resilient, said

Sudhir Sitapati, Managing
Director and CEO. 

VOLUME GROWTH

“Despite these headwinds,
our India business, excluding
soaps, has delivered double-
digit underlying volume
growth, reflecting the
strength of our core portfolio
and execution. The recent
GST rate reduction is a wel-
come structural reform that
will strengthen long-term
consumer demand. How-
ever, this transition led to
short-term trade disruptions
as the channel adjusted to
new pricing and cleared old
inventory, particularly im-
pacting soaps and hair col-
our. Despite this, we con-
tinue to gain market share in

soaps and other key categor-
ies,” he said. In the home care
segment, the company de-
livered 6 per cent growth, led
by strong performance in air
fresheners and fabric care. 

The company’s interna-
tional portfolio faced macro
and competitive pressure in
Indonesia, which was o�set
by performance in Africa.

In the near term, the com-
pany is expecting to
strengthen its performance
sequentially through FY26,

with the second half deliver-
ing a stronger trajectory than
the first. 

“Given the temporary
pressures in these interna-
tional markets, consolidated
EBITDA growth may be mar-
ginally lower. Nevertheless,
we remain firmly confident
in our strategy, the resilience
of our portfolio, and the
strength of our brands. With
disciplined execution and
continued focus on innova-
tion and operational excel-
lence, we are well-positioned
to deliver sustainable and
profitable growth in the peri-
ods ahead,” added Sudhir
Sitapati. 

Aroosa Ahmed
Mumbai

GAINING MARKET. The recent GST rate reduction is a
welcome structural reform that will strengthen long-term
consumer demand 

GST disruptions hit Godrej Consumer’s Q2 
Despite
headwinds India
business has
delivered
double-digit
underlying volume
growth, reflecting
the strength of
core portfolio 

Registration of electric two-
wheelers (both pure EV and
battery operated vehicle) in
October rose by 31 per cent
to 1,35,554 units as against
1,03,762 units in September,
according to Vahan data col-
lated on October 31, at
8.15pm.

Year-on-year, Ola Electric
saw the sharpest decline to
15,481 units in October
2025, as against 41,843 a year
back. 

MARGINAL DROP

TVS Motor saw a marginal
drop. 

On the contrary, Bajaj,
Ather, Hero Motocorp and
Greaves saw an increase,

says the data. All the top ori-
ginal equipment manufac-
turers (OEMs) showed
strong growth in October
2025 and industry trackers
attributed the uptick mainly
to the strong festive season
sale.

Bajaj topped the list, ac-
counting for 29,562 units in
October, as against 19,687
units in September, a 50 per

cent month-on-month (m-o-
m) growth. TVS Motor fol-
lowed with 28,006 units
(22,659 units) — 24 per cent
growth — and Ather saw a 46
per cent growth to 26,713
units (18,268). 

HERO HONDA

Hero Honda’s registrations
were up 17 per cent to 15,052
units (12,817 units), while

Ola Electric saw a 15 per cent
increase to 15,481 units
(13,420).

Greaves Electric reported
the highest growth with a 65
per cent increase to 6,976
units (4,234 units), the data
says.

MARKET SHARE

In terms of market share, Ba-
jaj and Ather Greaves Elec-
tric saw an increase in Octo-
ber versus September, while
TVS Motor, Hero Motocorp
and Ola Electric saw a
decline.

Bajaj topped with a 22 per
cent share in October, as
against 19 per cent in
September. 

TVS Motor’s market share
dropped to 21 per cent from
21.84 per cent in September,
says the data.

TE Raja Simhan
Chennai

Bajaj Auto tops electric two-wheeler
registrations in October: Vahan data
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